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Starting a solo business can give you the flexibility to choose your projects, design your day, 
prioritize your time, and ultimately make a living. 

While this sounds glorious, building a business rarely is. It demands unrelenting focus, long-
term commitment, and a clear understanding of the kind and amount of work involved. 

1.1 What Are The First Steps To Setting Up Your Solo Business

Are you thinking of starting your own solo business? Here’s the secret to building a 
successful business:

Be passionate about your work and find joy in the process of 
building a business from the ground up -- the good and the bad.
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The six steps mentioned below will give you a headstart:

Understand Yourself 

And Your Passion

Start by assessing your 
personality traits. Are you:

• Detail-oriented?
• Data-focused?
• Creative?
• Persistent?
• A quick learner?
• A great speaker?
• Influential?

Do an honest assessment of 
your personality and talents 
to understand if you can 
build a business and once 
you have a fair idea, explore 
what that business will be 
about.

Research

A LOT

Study your potential 
market and see if there’s an 
audience for your product/
service.

Your market research should 
give you an idea of just how 
many consumers exist in 
your selected niche.

Determine If Your Idea 

Can Actually Become A 

Solo Business

Your small business idea 
must check these two boxes:

• You can efficiently 
operate from home 
without needing a 
separate workspace.

• Your work doesn’t 
require customers to 
visit you in person much.
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Estimate Your

Rough Profit

For each idea that you have, ask the following 
questions:

• How much will people be willing to pay for my 
product/service?

• Will I be able to make sufficient income from 
this?

For example, suppose you want to start a bakery business 

from home. Considering the time involved, let’s say you’re 

only able to bake one perfect cake in a day, but you find out 

that people are willing to pay up to $80 for each cake. That 

produces revenue of $2400 per month (considering you’re 

selling a cake every day), minus the expenses related to 

baking material and advertising.

If your objective is to have a side income, this can be 

fantastic. However, if you want to make a living from this 

business, you may want to look at bigger numbers.

Write Your

Business Plan

Write a business plan that includes the following:

• A summary of your what your idea is

• Your research findings

• A detailed description of your ideal customer 

(buyer persona)

• Your advertising and marketing strategy

• Breakdown of your finances

• Plan of operation

The thinking and research you do while writing your 

business plan will help you to further refine your idea 

and ensure that you have all the right tools.
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1.2 What Are The 10 Best Businesses For Solopreneurs

Freelance Work

Macro-freelancing or the gig economy 
has taken off. In fact, 81% of tech 
companies have employed freelancers 
in some capacity.

If you’ve got the experience and 
talent, it may be time to take that to an 
independent consultant level.

eCommerce

If you know how to create goods or 
have a product that can add value to 
a particular market, why not sell it 
online?

Websites such as Etsy that promote 
independent sellers and artists are a 
haven for handmade goods. 

Podcasts

Do you have experience in a particular 
field? Do you love to talk?  Launch a 
podcast.

You’ll need a clear voice, the right 
equipment and well-considered topics. 
You might also invite  guest speakers 
who can be anecdotal or specialist 
contributors.

Translation Services

Being bilingual (or even trilingual) isn’t 
simply a way to communicate with 
your family members.

It can also be used as a bankable skill, 
as translators are required across 
professional sectors and industry. 

Social Media Creation

Social media is both a  leisurely pastime and a fantastic avenue for conducting business. In fact, 
creating aspirational content on it can be one of the  most creative businesses for solopreneurs.
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Consulting

Consulting can be one of the 
most multifaceted businesses for 
solopreneurs if they:

• Are experienced in a particular 
field

• Are both keeping up with the 
latest developments and setting 
trends

• Have valuable  advice to offer 
businesses in industry

Online Courses

Creating a course online can be a 
rewarding business for solopreneurs 
who enjoy teaching.

Commissioning Agency

You can effectively become a
middleman in a supply chain for 
certain goods and services. 

This is  a clever business for 
solopreneurs since supply chains 
have become global, yet require 
domestic market know-how to 
function.

Domestic Help

Someone needs to walk the dogs, 
mow the lawn, babysit and take care 
of other household responsibilities.

If you’re good at it, then go for it. 
Being dependable pays.

Employment Services

If you have knowledge  of what it takes to get someone hired, you can use that resource   to help 
candidates with their resumes, interviews, and professional goals. 
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1.3 How To Write A Business Plan For Your Solo Business

A business plan is a roadmap with every crucial detail outlined clearly. Before you put pen to 
paper, brainstorm essential questions such as:

• Why are you starting the business?
• What makes you/your product different from what‘s already available in the market?
• What unique solution are you providing?
• Who are you--what does your management team look like? What experience and 

expertise do they bring to the table?
• Who will be your ideal customer?
• How will you make a profit, and how long will it take you?

Listed below are some key headlines that you should include in your business plan.
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Executive

Summary

This is where you spell out 
your vision (succinctly). A 
good executive summary 
answers the following 
questions:
• What industry are you 

in?
• What product(s)/service 

are you selling?
• Who are you selling to 

(target audience)?
• Where is the industry 

headed?
• How will you scale your 

company in the future?
• What are the immediate 

next steps?
• Who are the founders 

of the company? What 
experience and skills do 
they bring?

• What‘s your motivation 
to start this company? 
And why now?

Your Mission/Vision 

Statements

Your mission and vision 
statements shouldn‘t 
(ideally) be longer than one 
sentence.

It should be a sentiment that 
highlights your goals and 
how you see them evolving 
over the years. 

List Your Product(s) / 

Service(s)

Answer questions such as:
• How much does it cost 

you to produce the 
product/service?

• How much will you sell it 
for to your customer?

• Where can the customer 
purchase the product 
from?

• How will you bill them?
• Are there any additional 

costs (logistics, 
transportation, etc.) 
involved in getting the 
customer‘s product/
service to them? 

Outline Your

Marketing Plan

Your marketing plan must 
include market research 
and data-backed insights. 
Once you have that, explain 
your marketing plan in these 
seven sub-sections:
• Your target audience
• Your competitors
• Your niche
• Your distribution 

strategy
• Your advertising strategy
• Your sales strategy
• Your brand identity

Highlight Your

Daily Operations

This section will explain 
what an ideal day looks like 
in your company. Feel free to 
paint a picture of how your 
typical day will look like from 
start to finish. 

Outline Your

Fiscal Plan

Include the following in this 
section:
• Cash-flow analysis
• Profit and loss analysis
• Break-even analysis

Addendum

All the information that you 
can‘t put in the sections 
above comes here. This 
includes the research you did 
and all your sources. 
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Chapter 02

Selecting A Business 
Name
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2.1 The Strategic Importance Of A Business Name

Your business name can have a significant impact on your web presence. It’s often one of the 
first touchpoints a business has with its users.

One of the key elements of a good business is its name. That’s 
the first decision you’ll take followed by your logo, website 
design, colors, and content.
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Good
Brand Positioning

Great
First Impression

Strong 
Marketing Touchpoints 

A good business name will go a long way in 
establishing what your business is all about and 
help you build a strong positioning of your brand.

You introduce your business with its name. It’s 
one of the first things that you communicate to 
a potential client or investor and it should be 
impressive. 

Good business names can add that extra zest to 
your marketing activities. They can be used as a 
medium to entice and engage your users. 

Here are a few aspects that your business name shadows:
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2.2 Tips To Choose A Great Name For Your Solo Business

Here are a few things to keep in mind when looking for the perfect business name:

Think about the
long-term implications

Keep your name
clutter-free

Be mindful of copyrights 
and trademarks

A business name isn’t something that you can 
change every now and then. It is your solo 
business’s core identity and will represent you in all 
aspects.

In an era of voice search, it’s best to have a business 
name that is easy to spell and pronounce.
For example, shoes and not shuez.

Before you register your business name, do your 
homework to ensure you’re not entering someone 
else’s territory. When selecting a name, make 
sure that it doesn’t contradict any copyrighted or 
trademarked words.
 
Easy checklist to ensure you have the best business 
name:

 ✓ Does it represent your business?
 ✓ Is it short, unique, concise, and meaningful?
 ✓ Is it easy to pronounce?
 ✓ Is it brandable?
 ✓ Are you sure nobody else owns it?

If it satisfies all these conditions, go ahead and 
register it.
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2.3 Quick Tool To Get A Great Business Name

If you get stuck or can’t come up with a great name or just wish to explore what’s out there, 
consider trying out a Business Name Generator.

It’s a fantastic tool that can give you hundreds of thousands of suggestions and help you find 
a brandable, unique, and catchy name for your solo business.
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Chapter 03

Creating A Logo For 
Your Business
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Your company logo is one of the first visual elements that your 
user is exposed to. It‘s an excellent opportunity to set the tone 
and start building trust with your clients and customers.

So, when thinking about how to create a logo that‘ll add value to the business and help build 
a strong brand, consider these three factors:

• Scalability
• Flexibility
• Memorability
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Here are eight steps for creating a logo for your business:

Step 1:

Start with your

brand story

Before you start creating a 
logo, take some time to craft 
your brand story.

The way to do this is to stop 
thinking about what you do 
and start thinking about why 
you do it. 

Step 2:

Study your

competitors

Study a mix of local, 
national, and international 
brands in your space. 

Understand what they offer, 
how they communicate their 
brand, and with whom they 
resonate. 

The more you research, 
the more likely you‘ll be 
inspired.

Step 3:

Look for

inspiration

Don‘t limit yourself to only 
looking at other logos. 

While that can be a great 
starting point, try observing 
everything around you and 
become an antenna for new 
ideas.
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Step 4:

Know what makes for

a good logo

Here are four essential 
characteristics that every 
good logo must have:

• Create a logo that can 
stand the test of time

• Create a logo that 
resonates with your 
audience

• Create a simple logo
• Create a versatile logo

Step 5:

Be mindful of your color 

palette and fonts

Your logo will be placed 
on multiple different 
backgrounds, so, think about 
your color variations. 

Create a version of your 
logo for both light and dark 
backgrounds.

Step 6:

Explore

logo makers

Designing a logo from 
scratch still isn‘t that easy, 
which is why you have logo 
makers.

All you have to do is enter 
your business name along 
with a slogan, a tagline, or 
any other text you think 
might be relevant, and 
viola! In just a few seconds, 
you‘ll get dozens of high 
resolution, transparent, and 
black and white logos that 
are ready to use.
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Step 7:

Take a break from

your logo

When you study your logo 
again after a few days, you 
might be able to spot a 
mistake or an element that 
could be better defined.

Step 8:

Refine your

choice

One of the essential qualities 
that you‘re gunning for is 
memorability. 

Do the people who see the 
logo remember it? Can they 
associate your brand with 
your logo? Take the feedback 
and refine your logo.
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Chapter 04

Building
A Website
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In addition to giving you 
an online presence, a 
website goes a long way in 
bolstering your credibility 
and providing your 
customers and prospects 
with immediate access 
to your business and its 
offerings.
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The six steps mentioned below will give you a headstart:

Domain

Name

One of the best ways to 
ensure you’ve got the right 
domain name is to check if it 
meets the following criteria:

• It is short
• It is meaningful
• It is global
• It is brandable
• It is relevant

Web

Hosting

You can easily find reliable 
and affordable web hosting 
services but make sure they 
come with the following 
benefits when picking one:

• Domain name with SSL
• One-click-install for 

WordPress
• Custom email accounts
• Unlimited bandwidth
• Customer Support

Website

Platform

When it comes to choosing 
a website platform you can 
either use any small business 
website builder or a content 
management system (CMS).



0025 <<<<<

Website

Theme

Most website builders have 
many free themes available, 
and options relevant to every 
industry. 

Make sure that your theme 
is responsive so that your 
site looks the same across all 
devices.

Pages On

The Website

Here are some pages your 
website needs:

• Homepage
• About page
• Services page
• Contact page
• Blog page (if you wish to 

start a blog)
• FAQ page

Content

Include valuable content on 
all your web pages. 

Check out competitor 
websites to get a better idea 
about what to write as well.

General Settings

Apart from the content, you’ll need a few other elements which will help your site look great and also 
boost SEO such as:

• Page titles
• Headers
• Meta descriptions
• Image alt-text

• Page URLs
• Internal linking
• Mobile responsiveness
• Site speed
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Chapter 05

Launch Your
Solo Business
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Once you have your 
business name, logo, and 
website in place, the next 
step is to promote yourself. 
Social media happens to be 
one of the most effective 
channels to get the word 
out, build a following, and 
skyrocket your business.



>>>0028

Here are four tactics you can use to launch and promote your 

solo business.

Build a compelling

brand story

Telling a compelling story that your users 
can personally relate to can have a powerful 
effect on getting them on board. 

Tell this story to your audience - 

consistently

Once you know your brand story, you need 
to break it down into small, easy to consume 
social media posts. 

• On Twitter you can be word-heavy
• On Instagram you’ll have to tell this 

story through pictures
• On Facebook you can do a bit of both
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Don’t plug.

Converse.

Focus on building a dual-sided relationship 
with your users by interacting and by 
genuinely caring. 

Talk like a human,

not like a business.

Ditch the corporate talk and speak with your 
customers on a personal level. Keep a more 
conversational approach. 



That’s it!

Building a business is a lot more 
complicated than this. 

However, the tips and tricks mentioned in 
this ebook are a good place for you to start, 
make a plan, and start putting things into 
action.

For information on how to start a specific 
business, check out the Logo.com Blog.

Good Luck!


